
 
 

 
 
 
 
 
 

The Baer Faxt announces The Baer Faxt Auction Database: a new 
essential resource for the art market, containing an index of buyers 

and underbidders for nearly 10,000 unique works of art 
sold between 1996 and present 

 
The first-of-its-kind database sources its proprietary data from hundreds of past 

issues of Josh Baer’s seminal industry newsletter, The Baer Faxt, reported 
primarily through Baer’s personal notetaking at more than 500 marquee auctions  

 
"If only we had The Baer Faxt Auction Database when I was CEO at Sotheby's. 

The efficiency of capturing real leads to potential sales will be a game-changing 
tool in the business." –Tad Smith, art collector 

 
"The Baer Faxt Auction Database is a groundbreaking resource for anyone looking to 

buy or sell high-value artworks—an unprecedentedly convenient compilation of 
behind-the-scenes information that Josh Baer has unique access to through his 

relationships and experiences." –Jacqueline Tran, art dealer at 
Matthew Marks Gallery 

 
New York, NY — CONFIDENTIAL & EMBARGOED UNTIL 7 OCTOBER 2021 AT 9AM — The Baer Faxt is 
pleased to announce The Baer Faxt Auction Database, an unmatched trove of information that will enable 
the art industry to transact with unprecedented efficiency by revealing, in a simple-to-use search engine, 
who has historically bought or sought specific high-value artworks. 
 
The Database is the inaugural offering of The Baer Faxt’s expanded product portfolio known as The Baer 
Faxt + (“The Baer Faxt Plus”). The Database, along with the other The Baer Faxt + products that will 
continue to launch, innovatively expand upon The Baer Faxt’s 27-year history as the art world’s most 
trusted source for industry intelligence and insights. The rollout of The Baer Faxt + follows the late-2020 
announcement that LionTree and the family office of MoMA board member Glenn Fuhrman had invested 
in The Baer Faxt to allow it “to expand into new channels and pursue other growth opportunities that will 
further broaden its reach.” 

 
The Baer Faxt Auction Database is intended to be a key supplementary resource to the industry’s existing 
price comparison databases. Said Josh Baer: “It’s not enough for you in the business to know what a work 
of art sold for at auction. What’s more important is who bought it—or, perhaps even more valuably if you’re 
the one looking to sell, the data of who tried to buy it and didn’t get it.” Recognizing that users will also 
have access to a comprehensive price database, the Baer Faxt Auction Database’s sleek, simple interface 
features just six pieces of information per result: artist name; artwork title; sale date; lot number (coded 
with initial of auction house); hammer price; buyer identity; and/or underbidder identity. (Naturally, for  
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some lots, Baer was able to confirm buyer or underbidder but not both). 

 
The Database’s primary audience is the art world professional who may have a comparable work they 
wish to buy or sell, but it can also be valuable to institutional curators, exhibition organizers, and other 
individuals seeking to research who has a specific artwork, or the historical stakeholders in a particular 
artist’s market. 

 
The Baer Faxt Auction Database leverages over two decades of Josh Baer’s trusted onsite reporting at 
major seasonal sales at Christie’s, Sotheby’s, and Phillips. Through 25 years of attending auctions (with 20 
evening sales per year and 10 to 15 day sales), Baer has gradually collected thousands of bits of 
information of who bought or underbid on specific artworks.  
 
The data’s extraordinary accuracy stems not only from the remarkable level of acumen that went into 
ascertaining and fact-checking the bidder identities in the first place, but also the fact that for 25 years, 
the data points have been live-reported via The Baer Faxt to hundreds of top players in the art industry. 
Baer estimates that since 1996, he has received 5 to 10 bidder and underbidder name corrections in total 
(out of over 10,800 reported during that period), for an accuracy rate of 99.99%.  
 
The Baer Faxt Auction Database is among a series of new market- and education-driven products and 
initiatives that leverage the extraordinary network, knowledge, and acumen Josh Baer has cultivated over 
the years, both as an art advisor who has facilitated over $500M in transactions and as the proprietor of 
The Baer Faxt. 
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The Baer Faxt Testimonials 
 

“The Baer Faxt is the most dependable, transparent, and timely source of news about the art market.”  
–Marc Porter, Christie’s (Chairman, Americas)  
 
“Shortly after opening my gallery 20 years ago, Josh approached me with his idea for The Baer Faxt … of 
course in those days it was still an actual “fax”. Since then I don’t think I’ve missed many, and The Baer 
Faxt has been our consistently reliable, must-read source for news, analysis, and up-to-the-minute auction 
reports.” –David Zwirner, art dealer & The Baer Faxt’s first-ever subscriber for its 7 November 1994 issue 
 
“I love The Baer Faxt.” –Larry Gagosian, art dealer 
 
“The best way to become a player in the art world is to be an underbidder on a major work of art [at 
auction]. …. Just raise your hand near one of the top bids on a Warhol or another major lot and Josh will 
list you in The Baer Faxt among the underbidders.” –Jeffrey Deitch, art dealer 
 
“When I see The Baer Faxt in my inbox, I immediately click to open what I know will be a brief but 
interesting show in the art about the art world’s comings and goings.” –Michael Ovitz, art collector 
 
“I never miss it. Always matter-of-fact, interesting questions and invaluable source of information.”  
–Dominique Lévy, art dealer 


